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In 2017,  Letõs REALLY simplify the sale . . . 
SHORTER SALEñSELL ONLY THE WEEKS YOU CHOOSE  
LESS PRODUCTS = SIMPLER INVENTORY!  
UNIT COMMISSION/MCC INCENTIVES  

IMPROVING WEBSITE  
PAYMENTS MADE ONLINE VIA YOUR  UNIT CHECKING ACCOUNT  

Congratulations on making the choice to have Your unit fund itõs Scouting program                            
through the 2017 Popcorn Sale!   

The funds you raise can be used to cover registration fees, provide Boysõ Life subscriptions, uniforms, 
trips, activities, awards, day camps, summer camps, and high adventure experiences for the youth with 
little out-of-pocket expense for your families.  

Help all of your families save their money by having 100% of your Scouts participate!                                                                                                  
This yearõs popcorn sale can be the shortest, best sale EVER! Itõs up to you!  

     Guide Index                           Online Resources  

New for 2017ééééééééééééééé.        
Building a Successful Saleéééé...éé..       
Selling Methods..éééééééééé.ééé       
Popcorn Calendar éééééé.ééééé     
Product Lineup ééééé..é.éééééé.      
Commission, Prizes and Incentivesé.é        
Ordering and Distributionéééé.ééé        
Product Returns/Account Settlement                                                             
éééééé...ééééééééééé.ééééé       
Payment  Procedures.............................      
Training and Questions éééééééé.         
  

Visit Us Online at;  
www.michiganscouting.org/popcorn ð2 
for additional Popcorn Resources:  
¶ Ideal Year of Scouting / Program Planning 
¶ How To Guides on: 
 - Prospect for your unit kernel 
            - Planning your Sale 
            - Online Sales 
            - Popcorn Ordering System 
   - Prize Ordering System 
¶ Tracking and Inventory Management Tools 
¶ Unit Kick-off Best Practices and Videos 
¶ And much more! 
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PRODUCT SALE 
Whatõs new in 2017? 

SHORTER SALE  
Our annual product sale begins on September 28th and ends on October 28th, 2017.  
Final orders (Take Orders) are due in October, shortening the sale and leaving the Holidays free for 
family time.  If your Scouts work hard for a just a few weeks this fall they can help provide the money 

necessary for great programming  the rest of the Scouting year! Remember, we are not  selling pop-

corn, we are funding  adventure!  * If your unit  sells at an event this late summer or fall before or 
after these datesñtalk to your staff     advisor for special provisions.  
 

LESS PRODUCTS = LESS INVENTORY! 
This year we have added Salted Caramel (in a tin) to your lineup! 
Full offering this year; Chocolate Lovers (tin), Cheese Lovers Collection, Salted Caramel (tin), Chocolate 
Caramel Crunch, Premium Caramel Corn w/nuts, Unbelievable Butter Microwave, White Cheddar, 
Classic Caramel Corn, Popping Corn and of course two choices for Military Donations; $30, $50.  
 
UNIT COMMISSION/MCC INCENTIVES  
Each unit will receive a 34% commission, and all online sales earn 50% commission. òNo prizeó option 
still available, 3% will be added to your commission.  MCC incentives and patches will still be available 
for all units. MCC incentives include a $750 prize, the $1K club, fill-a-sheet for a Disney Drawing, Top 
Seller Council Shoulder Patches for top sellers IN EACH UNIT 
 

IMPROVING WEBSITE  
The Trails End website is still improving! Last year was a little rough with a new website. Lots of  fixes 
and great changes have been made through out the winter and spring! Easier for you, and easier for 
your customers to order online.  

 
PAYMENTS MADE ONLINE VIA YOUR  UNIT CHECKING ACCOUNT     
Payments are due throughout the sale and can be made online using Black Pug. Save yourself the has-
sle of bringing checks to the office or warehouse! This will enable you (the unit) to pay electronically 
using your unit checking account.  A direct payment is automatically taken for the amount and date as 
specified.  

 Click here for more information or to access the payment site.     
 

 Keys to success  
¶ Units should plan their Ideal Year of Scouting. Program planning is the first step for successful Scouting 

and for goal setting. This should take place during the summer before fall recruitment.  
¶ Donõt wait until the last minute to find your units Popcorn Kernel! Volunteer recruitment, engagement 

and accountability are important in a successful sale.  
¶ Itõs important to have a little fun; be sure you unit kickoff is exciting, motivating and meaningful. 
¶ Each unitõs plan and goal is customized to fit their needs.  

https://scoutingevent.com/272-upcp17


 

CǳƴŘƛƴƎ !ŘǾŜƴǘǳǊŜΥ нлмтtƻǇŎƻǊƴ                                                                                                                                                тκмпκнлмт         п                                                  

Building a Successful Sale 

1. Discuss why your Scouts Sell Popcorn - Scouts sell 
popcorn to fund their adventures in Scouting! Conduct 
youth/adult program planning and do a 365 Design ~ 
Ideal Year of Scouting Planning Exercise with your unit.   

2. Set a Unit and Per Scout Sales Goal -   Utilize the 
Program Planner in the ôtool kitõ on the Trailõs End site 
and set unit and Scout sales goals. Units who set a goal sell 
almost twice as much. 

3. Sign-up to Sell Popcorn! - If you sign up by June 15, 
2017 AND go to training you will receive a flying drone. By 
signing up youõll start receiving popcorn related infor-
mation and have access to lots of ways to help your unit 
sell well.  

4. Attend Training - Attend your local Field Service 
Council/District popcorn training.   

5. Formulate a Sales Plan - Talk with your unit                   
leadership and determine how youõd like to sell.   

6. Hold a FUN and EXCITING Unit Kick-off for Your 
Families - The meeting should explain the popcorn sale 
and communicate sales expectations  to your parents. Build       
excitement with the boys through the prize and incentives 
program,  

7. Order & Pick-Up Popcorn - Order popcorn as your unit 
needs it throughout the popcorn sale. There are three product 
orders available. Order what you need, and you can return 
100% of what you donõt use up until the return deadline. Your 
district kernel and unit serving executive can help.  

8. Manage Popcorn Inventory - Develop a plan to track 
the inventory your unit has in stock. Keep product in the 
hands of your Scouts to keep them selling throughout the sale. 
The goal is not running out of product yet not having product 
left over to return at the end.   

9. SELL SELL SELL - Keep Scouts motivated!  Do one                            
fundraiser per year and do it well! Some ideas to keep Scouts 
motivated: arrange den/patrol competitions, continuously 
share what prizes and incentives are available at each sales 
level, remind parents about how the popcorn sale pays for 
their program, and give regular updates on your unitõs      
progress towards your sales goal. 

10. Collect Payments from Families - Develop a plan to 
collect payments from your Scout families.  Utilize Scout     
collection envelopes and train Scouts to collect fees. Set unit 
due dates prior to council payment dates so you have time to 
process before your payment is due. 

11. Order Prizes and Incentives Scouts - Recognize 
your Scouts for their hard work with the great prizes and 
incentives offered through the popcorn sale. Be sure to 
place your prize order on time, prize availability closes on 
December 31, 2017.  

12. Pay Your Popcorn Bill - Make payments on your 
2016 popcorn bill on specified dates throughout the sale. 
Take advantage of the Black Pug/Online Payment             
opportunity. ~Your final popcorn payment must be    
received in the office by December 1, 2017.                          
All payments must be made as specified.  Check your 
invoice at any time throughout the sale on your own 
Trails End site. 

13. Spend Your Earnings! - Congratulations! Youõve followed 
your plan and raised what your unit needed to support their 
program. Now recognize your Scouts by providing a fantastic 
Scouting program in 2017 ð2018.  

14. Great job and happy Scouting!  

 

visit: www.michiganscouting.org/popcorn for more information. 

Keys to success Œ  

Program planning is the first step for successful Scouting and for goal setting. This should take 
place during the summer before fall recruitment.  

Donõt wait until the last minute to find your units Popcorn Kernel! Volunteer recruitment,      
engagement and accountability are important in a successful popcorn sale.   

Itõs important to have a little fun; make sure your fall kickoff is fun, motivating and              
meaningful.  •  

Each unitõs plan and goal is customized to fit their needs.  

Units should plan their 365 Design 
~       Ideal Year of Scouting.  

http://michiganscouting.org/wp-content/uploads/2015/05/Ideal-Year-of-Scouting-Program-Planning-Exercise.pdf


 

CǳƴŘƛƴƎ !ŘǾŜƴǘǳǊŜΥ нлмтtƻǇŎƻǊƴ                                                                                                                                                тκмпκнлмт         р                                                  

Selling methods 

Scouts can participate in the sale using several  methods.  Whatever methods your Scouts choose, you have the brand     
recognition of Scouting to help sell product and support the unitõs year-round programs. 
¶ òDoor- to -Door / Neighborhood Blitz óð Most effective sales method! Involves the Scout soliciting orders at the         
customerõs residence. This method is preferred for neighborhoods close to home.  A large percentage of homeowners say 
that no Scout has ever come to their door, missing this great opportunity.  Product is brought along (in wagon or        
vehicle), making it a quick and easy process for the customer. If the desired product is not on hand, an order can be 
taken and product delivered later. 

¶ òScheduled Salesó  or òshow and sellóð Involves coordinating booths in high foot traffic locations throughout your 
community.  Begin the reservation process early (in the summer) to reserve to the best  locations. 

¶ Order Form / Take order  ð Scouts collecting orders on their order form. The Scout turns in the order form to the unitõs 
popcorn team (i.e. Unit Popcorn Kernel). The product is then ordered and delivered later. This is great for parentõs           
co-workers, friends and family. It is at unitõs discretion whether money is collected up front or upon delivery.   

¶ Online Sales - Online sales are easier than ever and  you make a 50% commission! Scouts sell to out-of-town friends 
and family.  It also works well for tech-savvy Scouts who are familiar with social networking sites like Facebook, 
YouTube and Twitter.  Scouts set up their account on the Trails End Website (with parental approval if under the age of 
13). The customer pays securely online and the product is shipped directly to them. The unit has no involvement in the 
ordering or shipping process and receives a 50% commission from all online sales.  

¶ Samples of online products followñ 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
    

¶ Corporate Sales  ð Focus on companies who give out year-end or holiday gifts to employees or customers.  
Banks, insurance agents, car dealers, doctors, dentists and realtors are all good examples.  If a company is        
interested and needs assistance with special ordering, please contact your District Kernel, or                              
Professional staff advisor. 

PLANNING YOUR SALE IS KEY! 

§  9ȄǇŀƴŘ ȅƻǳǊ ǇǊƻŘǳŎǘ ƳƛȄΗ   

§  ²ƛƭƭ ōŜ ŀǾŀƛƭŀōƭŜ hb[ ̧ƻƴƭƛƴŜΗ 

§ Make 50% commission 
§  ²ƛƭƭ ƘŀǾŜ ǇŀŎƪŀƎƛƴƎ ǘƘŀǘ ǎŜǘǎ ƛǘ ŀǇŀǊǘ 

ŦǊƻƳ ǇǊƻŘǳŎǘǎ ŀǾŀƛƭŀōƭŜ ƛƴ ǘƘŜ ΨƘŀƴŘǎ 

ƻƴΩ ǇǊƻƎǊŀƳΦ 

 

ONLINE PRODUCTS CHANGE        
THROUGHOUT THE YEAR  

 THIS MAY NOT BE THE LINEUP        
AVAILABLE DURING THE FALL SALE. 
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2017 Popcorn Calendar 
(Key dates) 

th{¢ {9!{hb /hb{LDba9b¢ hw59w{ - /ƻƴǘŀŎǘ ȅƻǳǊ C{/ ŦƻǊ ŘŜǘŀƛƭǎΦ  

{9[[LbD ¦bL¢{ !w9 w9{thb{L.[9 Chw ![[ LbChwa!¢Lhb Lb ¢I9 нлмт tht/hwb {![9{ D¦L59Φ 

Ǝƻ ǘƻ ǿǿǿΦƳƛŎƘƛƎŀƴǎŎƻǳǝƴƎΦƻǊƎκǇƻǇŎƻǊƴ 

ORDERS DUE   
h¦w t9w{hb ¢h t9w{hb όhb I!b5 twh5¦/¢ύ {![9 .9DLb{ hb {ŜǇǘŜƳōŜǊ нуǘƘ ŀƴŘ ŜƴŘǎ ƻƴ hŎǘƻōŜǊ 
нуǘƘ нлмтΦ  !ǳƎǳǎǘ ƻǊŘŜǊǎ ŀǘ ǘƘŜ ŘƛǎŎǊŜǝƻƴ ƻŦ ǘƘŜ C{/Σ ōǳǘ нр҈ ǇŀȅƳŜƴǘ ƛǎ ƴŜŎŜǎǎŀǊȅ ŦƻǊ ǘƘƻǎŜ ǳƴƛǘǎ ǘƻ 
ƎŜǘ ŀŘŘƛǝƻƴŀƭ ǇǊƻŘǳŎǘΦ όƛƴŎƭǳŘƛƴƎ ŎƘƻŎƻƭŀǘŜύΦ bƻǾŜƳōŜǊ ƻǊŘŜǊǎ ǿƛƭƭ ōŜ ƘŀƴŘƭŜŘ ƻƴ ŀ ƻƴŜ-ƻƴ-ƻƴŜ          
ŎƻƴǎƛƎƴƳŜƴǘ  ōŀǎƛǎΦ tƭŜŀǎŜ ŎƻƴǘŀŎǘ ȅƻǳǊ C{/ ŦƻǊ ŘŜǘŀƛƭǎΦ                                                                                                                      
tƭŜŀǎŜ ǎŜŜ ȅƻǳǊ нлмт D¦L59 ŦƻǊ ŎƻƳǇƭŜǘŜ ƛƴŦƻǊƳŀǝƻƴΦ όŎƘŜŎƪ ŦǎŎ ǇŀƎŜǎ ŦƻǊ ŘŜǘŀƛƭǎ ƛƴ ȅƻǳǊ ŀǊŜŀΦύ                                  
¦ƴƛǘǎ ŀǊŜ ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ŀƭƭ ƛƴŦƻǊƳŀǝƻƴ ƛƴ ǘƘŜ ƎǳƛŘŜΣ ǇƭŜŀǎŜ ǊŜǾƛŜǿΦ  

DISTRIBUTION   

PAYMENTS DUE   
HOLIDAYS   

!ǳƎ-мт     
    м н о п р мǎǘ hƴƭƛƴŜ {ŀƭŜǎ ŦƻǊ ƛƴŎŜƴǝǾŜǎ .ŜƎƛƴ 
с т у ф мл мм мн мнǘƘ tw9-{9!{hb hw59w{ 5¦9 ό!¦D¦{¢ύϝ ōȅ р ǇƳ 

мо мп мр мс мт му мф    

нл нм нн но нп нр нс нп-нсǘƘ 5ƛǎǘǊƛōǳǝƻƴ ƻŦ tǊŜ-{Ŝŀǎƻƴ hǊŘŜǊǎ - ǎŜŜ ȅƻǳǊ C{/ ƎǳƛŘŜ ŦƻǊ ŘŜǘŀƛƭǎ 
нт ну нф ол ом      ¢ŀƪŜ hǊŘŜǊǎ όhb[¸ύ Ŏŀƴ ōŜƎƛƴ ǿƘŜƴ ŦƻǊƳǎ ŀǊŜ ǊŜŎŜƛǾŜŘ ŀǘ ƪƛŎƪƻũǎ ǎǘŀǘŜǿƛŘŜΦ  

{ŜǇ-мт     

          м н мрǘƘ wŜǘǳǊƴǎ ŦǊƻƳ !ǳƎǳǎǘ hǊŘŜǊ 5ǳŜ 
о п р с т у ф мрǘƘ ![[ ¦bL¢{ tŀȅƳŜƴǘ ŘǳŜ нр҈ ƻŦ ¢ƻǘŀƭ !ǳƎǳǎǘ wŜǘŀƛƭ ƻƴ ƛƴǾƻƛŎŜΦ 

мл мм мн мо мп мр мс мсǘƘ рΥлл ta hw59w{ 5¦9 

мт му мф нл нм нн но  5ƛǎǘǊƛōǳǝƻƴ  - ǎŜŜ ȅƻǳǊ C{/ ƎǳƛŘŜ ŦƻǊ ŘŜǘŀƛƭǎ 

нп нр нс нт ну нф ол    

hŎǘ-мт     

м н о п р с т нтǘƘ CLb![ w9¢¦wb{ 5¦9 

у ф мл мм мн мо мп нтǘƘ ![[ ¦bL¢{ tŀȅƳŜƴǘ ŘǳŜ нр҈ ƻŦ ¢ƻǘŀƭ {ŜǇǘŜƳōŜǊ wŜǘŀƛƭ ƻƴ ƛƴǾƻƛŎŜΦ 

мр мс мт му мф нл нм нуǘƘ рΥлл ta hw59w{ 5¦9κκhƴƭƛƴŜ ǎŀƭŜǎ ŦƻǊ ƛƴŎŜƴǝǾŜǎ ŜƴŘǎ 
нн но нп нр нс нт ну    
нф ол ом             

bƻǾ-мт     
      м н о п ф-ммǘƘ 5ƛǎǘǊƛōǳǝƻƴ 

!ƭƭ ǳƴƛǘǎ ƴŜŜŘ ǘƻ Ǉŀȅ ǇŜǊ ƛƴǎǘǊǳŎǝƻƴǎ ƛƴ ǘƘŜ ƎǳƛŘŜΦ tŀȅƳŜƴǘǎ ŘǳŜ ƻƴ {ŜǇǘŜƳōŜǊ мрΣ  
hŎǘƻōŜǊ нтΣ bƻǾŜƳōŜǊ  мл ŀƴŘ 5ŜŎŜƳōŜǊ мǎǘΦ  

t[9!{9 {99 twhDw!a D¦L59 Chw 59¢!L[{Φ 

р с т у       
мн мо мп мр мс мт му  

мф нл нм нн но нп нр  

нс нт ну нф ол      

5ŜŎ-мт     

          м н мǎǘ CLb![ w9/hb/L[L!¢Lhb !b5 t!¸a9b¢ 5¦9  - .ŀƭŀƴŎŜ 5ǳŜ /ƻǳƴŎƛƭΦ   

о п р с т у ф мǎǘ Cƛƭƭ-ŀ-ǎƘŜŜǘǎ ŘǳŜ ŦƻǊ 5ƛǎƴŜȅ 5ǊŀǿƛƴƎΦ 

мл мм мн мо мп мр мс    

мт му мф нл нм нн но 29th CLb![ twL½9 hw59w{ 5¦9Η 

нп нр нс нт ну 29 ол 29th !ƴȅ ǳƴƛǘ ǎǝƭƭ ƻǿƛƴƎ ǿƛƭƭ ōŜ ǘǳǊƴŜŘ ƻǾŜǊ ǘƻ ŎƻƭƭŜŎǝƻƴ ŀƴŘ  

ом                ǿƛƭƭ ƭƻǎŜ ŀƭƭ ǇŀǘŎƘŜǎκǇǊƛȊŜǎ ƛŦ ƻǊŘŜǊŜŘ hw о҈ ƻŦ ǘƘŜƛǊ ŎƻƳƳƛǎǎƛƻƴΦ 
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ATTENTION: COLLECTIONS ARE PACKAGED IN SILVER FOIL PACKS WITHIN THE 
BOX OR TIN. This includes Chocolate Loverõs and Cheese Loverõs 

Product Lineup! (on hand)  

 NOTE: FOR THE PROTECTION OF YOUR PRODUCT AND  LIKELY WARM    
WEATHER CONDITIONS, NO CHOCOLATE PRODUCTS CAN BE                             

SHIPPED UNTIL THE SEPTEMBER ORDER. 

  

Individual 
Package 

Symbol Product 
Retail 
Cost 

Includes case Case Cost 

    

Chocolate Loverõs Collection (Tin) $60  
17 oz. White Chocolatey Pretzels                 
17 oz. Milk Chocolatey Pretzels.                   

15 oz. Chocolatey Caramel Crunch         
5.5 oz. Milk Chocolate Pecan Clusters   

1:1 $60  

    

Cheese Loverõs Collection (Box) $30  
5 oz. White Cheddar Cheese                  

5 oz. Jalapeno Cheddar                                 
5 oz Cheddar Cheese 

1:1 $30  

    

Salted Caramel (Tin) $30  16 oz. Salted Caramel 1:6 $180  

    

Chocolatey Caramel Crunch (Bag) $25  18 oz. Chocolatey Caramel Crunch 1:12 $300  

    

Premium Caramel Corn (Bag) $20  18 oz. Premium Caramel Corn                                         
with almonds, cashews, pecans 1:12 $240  

    

Unbelievable Butter (Box) $20  18 pack of Unbelievable Butter        
Microwave 1:6 $120  

    
White Cheddar (Bag) $15  5.25 oz. White Cheddar Cheese 1:12 $180  

    
Classic Carmel Corn (Bag) $10  11 oz. Classic Caramel Corn 1:12 $120  

    
Popping Corn (Bag) $10  30 oz. Popping Corn 1:12 $120  

     
Gold Military Donation (Magnet)                     $50  Popcorn will be given to Soldiers and 

customer can receive a military magnet.     

    
Silver Military Donation (Magnet) $30  Popcorn will be given to Soldiers and 

customer can receive a military magnet.     
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 Prizes and Incentives 
 All prize/incentive orders need to be placed and  payment made in full by December 31, 2017 .   

We cannot guarantee fulfillment if not placed by this date.  Any prize/incentive order (including patches)  will not be         
released due to non-payment will be completely removed from the system.  Any removed  prize order will get a 3% credit 
applied to the invoice.  Any amount still due will be turned over to collection for non-payment.  

             
 

 
PRIZE ORDERS   Prize program can be accessed through your Trails End site.  Only those listed as ôleadersõ in Trails End 
will be able to access the prize site. Online sales from August 1 through October 28, 2017 can be included in Scout totals for 
prizes and incentives. 
INCENTIVES  
DISNEY WORLD PACKAGE  Each filled order sheet will be used as a ticket into a drawing for a Disney World 
Package. Completely filled order forms must be received before Friday December 1, 2017. Donations to the unit, 
partial military donations and online sales do not count. Forms must include Scoutõs first and last name, unit type 
and number, district name and total sales value. Drawing will be broadcast online at 6:00 pm Monday            
December 4, 2017 through a link at the www.michiganscouting.org/popcorn.   

Online Prize Program ñfrom Trails-End. Once a Scoutõs online sales exceed $300 they receive 5% back on an 
AMAZON gift card.  

$750 PRIZE ð one arm from the patch and a FIRETEK BOW w/two rockets!   
(be sure you enter these on your GCC/Keller prize order form through the Trails End site)   

$1K PRIZE ð The first $1k each scout sells earns access to a special $1K event! Each additional $1K earns additional 
reward. Look for details on these events being presented by your Field Service Council. Sign up will be through a 
link in our event registration process. CLICK HERE (more details to follow) 

$2,500 SCHOLARSHIP -  Scouts who sell $2,500 or more during the popcorn season or were previously             
enrolled in the scholarship program, must email a completed Scholarship enrollment form  CLICK HERE and 
proof of sales to; mccpopcorn@scouting.org for signature and submission. Scouts have to reach $2,500 only one 
time. Once enrolled, they must report their total sales each year. 
 

                NOTE: Trail's End does not accept faxes,  zipped files, or files over 10MB. 
             All forms must be sent to, signed and submitted by MCC.          

The MEGACORN patch and all Michigan Crossroads Council sponsored       

incentives are available to units that choose the cash option.                                                                                                                            

https://www.scoutingevent.com/272-1kpc17
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2017 $1K Events 
For details please go to; www.michiganscouting.org/popcorn -2/ 
Additional information will be available . . . . MORE EVENTS COMING! 

 First $1,000 Sold - Free admission for the Scout Selling 
Second $1,000 Sold - 1/2 off admission for Sibling or Parent  
($14 off Sibling or $17.50 off Adult Pass) 
Third $1,000 Sold - Two Free admissions (bring a friend)  
& 1/2 off admission for Sibling or Parent ($13 off Sibling or $18 off Adult Pass)      
 Fourth $1,000 Sold -Three Free admissions (bring two friends) 

 

Scouts who earn the $1K Club status will have the opportunity to participate in 
the Scout night FREE! That evening Scouts will be able to skate (bring your own 
skates) on the very same ice that the Griffins will play on later that night. Great 
photo opportunities of your Scouts on the Griffins bench and in the penalty box 
will also be available. Every Scout will receive a FREE GRIFFINS PATCH !  Every 
$1,000 Sold - Receive One Free admission Gift Certificate Saturday February 10, 
2018  Å Tickets include Lower Level Faceoff seating (Valued at $23!)  

         
                                                                           
    SHOWING OF STAR WARS  
    EPISODE VIII - LAST JEDI  
    Emagine Theaters  
    44425 West Twelve Mile Road  
    Novi, MI 48377  
     Check in 9:15  Movie starts 10am  
 
 

         
        SHOWING OF STAR WARS  
         EPISODE VIII - LAST JEDI  
         December 16, 2017 8:45 arrival 9:30 showing 
         3686 Jackson Road Ann Arbor 
 
 
       

   
    SHOWING OF STAR WARS  
    EPISODE VIII - LAST JEDI  
    December 16, 2017      11AM     
    6600 Ring Road Portage MI  
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2017 Popcorn Ordering and   
         Distribution             

SPECIFIC FSC INFORMATION INCLUDING CONTACT NAMES AND NUMBERS, WAREHOUSE  

LOCATIONS, TIMES, DATES ARE AVAILABLE IN YOUR FSC GUIDE. FSC GUIDES are available  
on the MCC site; www.michiganscouting.org/popcorn or from your local office or professional. 

ORDERING 
Please confirm your username and password well BEFORE the due date.   
There are three available dates to place orders in the Trials End site Go to; http://scouting.trails-end.com to 
place your order by the specified due dates.  Double check your order before submission.  Those units that 
want product during the consignment periods need to contact their professionals for additional information.  
Units have the ability to order August, September, and Octoberñuse the plan that fits your unit the best.   
If your unit does not meet until after school starts, the September pickup is probably the earliest you want to 
get product!  ~~Remember a 25% payment will be due in September for any orders filled before the late 
September pickup.  NOTE: There will be no additional products distributed until payment is received as laid 
out on the Product Payment page. Only take product if you are going to sell before the next order date.  
Product will be available on a consignment basis for August/early September and November sales before or 
after the scheduled dates.  Please contact your professional for more information.  
~Chocolate products are not available until the September order.  

DISTRIBUTION 
Distribution locations are manned by volunteers and available staff statewide.  To make sorting and           
distribution days as smooth as possible, please consider helping in your local warehouse.  If your warehouse 
takes appointments, be sure to sign up in advance and be timely with your pickups.  
Deliveries to council take place in August, September and November.  Please check your FSC guide for the 
warehouse locations and times near you.    
Note:  PLEASE double check your packing slip BEFORE signing!  Once signed, you are responsible for the 
debt incurred.  
Please see program calendar for order dates and FSC calendar for specific distribution dates.  
 
 

{ŜƭƭƛƴƎ ǳƴƛǘǎ ŀǊŜ 

ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ŀƭƭ 

ƛƴŦƻǊƳŀǝƻƴ ƛƴ 

ǘƘƛǎ ƎǳƛŘŜΗ 

http://scouting.trails-end.com
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Product Returns   
Final returns are due by October 28, 2017.  
SEE WEBSITE FOR FSC DETAILS. In September and October whenever the warehouse is open for pickups, 

it will also be open for returns. Help us help you , if you see you have excess product PLEASE let us know as 
soon as possible. If you let your district kernel, unit serving executive or FSC staff advisor knowñthey can help 
you get that product into someone elseõs hands and OFF YOUR INVOICE!  See dates and times in your area; 
www.michiganscouting.org/popcorn  

Council Policy on Product Returns: 100% of the product a unit orders can be returned to the council (in 

full cases) until the final return date of Saturday, October 28, 2017. Please respect your fellow volunteers, do 
not falsify your return. Product is re-distributed, discrepancies cause other volunteers extra time and effort 

when you reseal a case or put incorrect product in it. Returned product must be in full cases  and cannot 
be defaced in any way (e.g. written on, labeled, stickers, etc.) NOTE:  Product returned in full cases 
can be opened and examined by warehouse staff to verify contents are identical, undamaged, and re-sellable. 
The council reserves the right to not accept damaged, melted, or defaced packaging, product or cases. All     
returned cases must be in a fully re-sellable condition. Warehouse staff will write up a return form and sign, 
giving a copy to the unit. Please double check for accuracy BEFORE SIGNING. After a return, please check the 
system within three days to verify the correct return was taken from your invoice. Remember you can always 
look at the ô*post order adjustmentsõ to see any activity that has taken place on your orders. *Post order ad-
justments can be found under ôreportingõ on the left hand side of your Trails End screen.  

No product will be accepted for return after October 28, 2017 ñ  no exceptions.  
 

Account/Product Settlement: To review your invoice for accuracy go to: http://scouting.trails-end.com/ 

Please view your invoice a day or two after each trip to the warehouse or submission of a unit to unit          
transaction.  If you see any discrepancies please contact; mccpopcorn@scouting.org, your District Kernel, Unit 
Serving Executive or FSC Staff Advisor immediately to rectify. Please do so before your payment is due.  If you 
are paying at the warehouse and have not already had your invoice corrected, you can note it on a copy of 
the invoice when you make payment. Leaving the copy will ensure there is a paper trail for your professionals 
to use when following up.  

Please check the system within three days of a return or change to confirm it has been entered.  

 

2017 Product Returns and  
         Account  Settlement  

100% of your product can be returned!      

{ŜƭƭƛƴƎ ǳƴƛǘǎ ŀǊŜ ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ŀƭƭ ƛƴŦƻǊƳŀǝƻƴ ƛƴ ǘƘƛǎ ƎǳƛŘŜΗ 

http://www.michiganscouting.org/popcorn
http://scouting.trails-end.com/



